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When Budgets Shrink, Technology Investments Pay Off

Authored by Jessica Vitolo, TUVdotCOM Program Manager (Newtown, CT)

TÜVRheinland’s web platform, TUVdotCOM, offers 
security and savings for those looking to simplify the 
compliance process and give their products the com-
petitive advantage.

With a changing economy, and stringent budgets, it’s 
critical that companies demand the most out of their 
compliance dollars and employ solutions that promise 
efficiency.  At the early stages of a product’s develop-
ment, a compliance folder is created. When a product 
branches into product families, and markets span the 
globe, companies quickly realize the importance of 
competent tools to sustain growth and development. 
Often times the cost of software licenses and man 
hours necessary to keep organized and accomplish 
the corporate initiative can be grossly underestimated.  
Thankfully, a low cost solution is available.

Keeping compliance documentation organized is not 
a simple task. Many do not consider the opportunity 
costs of using an inept filing system. Much is involved 
with structuring regulatory documents in an organized 
fashion, especially when dealing with multiple product 
lines and international regulations. Even with expensive 
computer programs, employees are needed to super-
vise, support and monitor the reliability of servers. 

The TUVdotCOM service, offered exclusively by 
TÜVRheinland®, is an affordable option that targets 
the marketing of quality products and services as well 
as the data storage of regulatory documents. This 
internet platform offers the communication of product 
properties and informs the public of tested quality and 
safety. Users can gain or disperse compliance infor-
mation anytime - 24/7 - in over a dozen languages, in 
real time.

A giant in the semi-conductor industry sought an inex-
pensive solution to gain efficiency in their file storage 
and sharing software. It is with TUVdotCOM that this 
company was able to create a consolidated view of a 
product’s regulatory DNA. This central repository fea-
ture offers more flexibility for engineers who otherwise 
would have to organize a large amount of data and 
communicate them between OEMs, ODMs, internal 
colleagues and external customers. TUVdotCOM acts 
as a virtual assistant, sharing data with designated 
parties over secure lines, harmonizing efforts between 
Engineering, Regulatory, Marketing and Sales.

Business owners are turning to TUVdotCOM versus 
expensive marketing channels and data housing com-
panies.  A small business, located in the West Coast, 
emerged on the scene with an innovative new product 
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